SWIFTSOCIAL CLIENT STORIES / 03

FOR OPERATORS SEEKING CONSISTENT INSTALLS

Add a channel beyond
referrals and dealer leads.

START HERE - 38 SECONDS

Jamie on another source of installs

Watch the short clip »

01/ Garrett Howard

Alameda Electric | Portland, Oregon

Garrett, Alameda’s operations manager, describes adding SwiftSocial
3 - 4 I I I lo nt h alongside manufacturer leads and word of mouth. Diversification
generators from SwiftSocial leads IEIRGEEC DN

Reported at time of interview
Compare the quality and timing of each lead source.

Watch full interview »

02/ Jamie
GenTech Northwest | Western Washington
Jamie describes additional monthly installs, qualification before
6 - 1 0 I m 0 nt h handoff and prompt follow-up. His account also includes a slow start

additional installs el S g Sl e

Client estimate at the time
Judge a new channel over time, with consistent follow-up.

Watch full interview »

BEFORE YOU ADD A CHANNEL

Count last month'’s installs by source. Name your biggest dependency and spare crew capacity.

See if the program fits > Current program & investment >

Historical client reports from earlier engagements, not current-program outcomes. Figures reflect the stated scope and period; individual results vary.

swiftsocial.org | Client proof selection | October 3, 2026 Read the results disclosure >


https://youtube.com/shorts/t5svmwJA3FI
https://youtube.com/shorts/t5svmwJA3FI
https://www.youtube.com/watch?v=msAtWY8sr-k
https://www.youtube.com/watch?v=Tk0r_x37LE8
https://generatorleads.io/apply?utm_source=proof_bundle&utm_medium=pdf&utm_campaign=pgn_comparison_20261003&utm_content=consistent
https://swiftsocial.org/investment
https://swiftsocial.org/results-disclosure

